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Wins and highlights 

Secured 5 new high-
profile global clients
This strengthens 
our portfolio and positions us 
for strong growth.

Converted 3 clients 
through 
cold calls
This affirms the effectiveness of 
our outreach strategy.

Wilfred Industry 
doubled their order
This highlights the growing 
partnership 
and trust with our longest 
client. 

Quarterly Performance 



New customers
Our new clients are coming from targeted 
industry campaigns and enhanced online 
presence.

123,456,789
Newly acquired customers YTD
Goal: 150,000,000

Revenue
This all-time boost shows  the success of 
our strategic adjustments and ability to 
capture market trends. 
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Compared to the previous year, 2030 saw a 
15% increase in revenue.



Profit
This growth is attributed to our sales 
team's ongoing training and development, 
effectively enhancing skills and 
techniques. 
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Our monthly sales have been steadily increasing 
in the past 5 months.



Sales forecasts

109
Forecasted deals 
next quarter
This will be a mix of high-value contracts, strategic 
partnerships, and expanded client agreements.

$123,456
Forecasted revenue 
next quarter
We’re expecting a consistent and substantial 
increase, driven by the closing of high-value deals.

We anticipate growth of at least 25% over the next 5 months.
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New sales goals

Achieve $1,234,567 in 
total sales by year-end

Engage with 30 
prospects by 

November

Complete 1,234 
cold calls by the end of 

Q4

Next steps and action items
1. Target large enterprises

2. Retrain low-performing coordinators.

3. Implement the new CRM system.

4. Assign high performers to new territories.

5. Present 2030 targets at annual staff meeting.

Thank you!
Feel free to reach out if you have any questions.
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